
Recent Nearby Sales... displays a list of homes recently sold in the 
neighborhood.  These are not comps.  However, this tends to be what 
homeowners are most curious about – what their neighbors sold for.  It 
captures their attention and gets homeowners to start asking questions 
that can lead to contacting an agent, such as: “Why did Bill’s home sell 
for less than the median?” Review how to talk about Nearby Sales below.

Capture Seller Leads

Recent Nearby Sales

          How to → Talk about Recent Rearby Sales: 

1. Discuss how their property might compare to their neighbors.

“Yes, Bill’s house was built a few years after yours.  But it has PVC 
water pipes, not copper.  Copper’s better durability adds value.”

2. Help determine what is an appropriate listing price.  

“You should be able to sell for more than Bill did.”

3. Reassure the homeowner that any national market trends may not 
pertain to their specific market!

Click here to learn more!

https://support.getbuyside.com/hc/en-us/articles/14368598406029-Recent-Nearby-Sales

